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OJUSTFA
Welcome to JustFA

We have grown from the investment management and financial advice
business, going back 20 years, and we have first-hand experience of the
changes within the advisory industry.

The quality of advisory services for retail clients has risen dramatically during
this period. Now the industry is striving to maintain and expand its client reach.

Getting new clients is key for any advisory business to grow and succeed. You
need streamlined processes and an attractive client proposition.

You need JustFA - More than a Platform, an all-in-one integrated advice
solution. We help financial planners provide excellent client service and scale
business easily.

We want to make financial advice better, more affordable, and accessible to all.

Alexandra (Sasha) llinskaia
Chief Executive Officer
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https://justfa.uk/

OJUSTFA
JustFA — More than a Platform

JustFA is a fully integrated all-in-one Advice & Investment
platform for Independent Financial Advisers to run and

grow their business digitally.

We combine digital advice workflow, client engagement,

custody and investment management within one platform.

“For financial adviser business leaders who want to increase the value in
their business, the JustFA platform is a cradle-to-grave digital advice
solution that saves time and reduces admin costs, engages new markets

and accelerates growth.”
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Why JustFA

Fully Integrated Advice Workflow

No need to switch between systems -
client CRM, full back-office and
investment processes integrated into one
platform.

Automated time-consuming tasks like
client onboarding, reviews, document
management, suitability reports, account
opening, payments and transfers.

Free up time to focus on what really
matters: building client relationships and
providing better services.
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Enhanced Client Experience

Deliver digital advice experience to your
clients, which is critical for engaging tech-
savvy clients.

Modern Client portal and mobile app
allows clients to easily enter their
personal details, upload their IDs, sign
documents, arrange payments and getin
touch with their advisers.

Lower client fees as more efficient
processes allow advisers to pass on the
costs savings to their clients.

OJUSTFN

Your Own Digital Proposition

We do the heavy lifting so in 4 weeks you
have your own branded advice space and
a modern tech-enabled financial
planning business that is ready for the
future.

Attract new clients with a comprehensive,
user-friendly, and cost-effective solution
that stands out in the crowded market.



More than a Platform

@JUSTFA
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ONLINE COMMS

Chats, Audio, Video

Al Transcripts

@JUSTFA

INVESTMENT
PLATFORM

ADVISER
BRANDED

MOBILE
APP /
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CLIENTS ADVISERS

ACCOUNTS ISA/GIA/SIPP
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Transfers/Payments W
INVESTMENTS
Invest Into Model &
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Real-time Valuations Revenue Dashboard
Regular Statements Transfers Dashboard
Tasks and Notifications
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OJUSTFA
Integrated Adviser Back Office

Mary Button > Administration > Client Kyc Manual Q =] Tracy Holdstock
- Digital Client onboarding, including multi-client migration e
- Integrated ID and AML checks
. . . . v 1 200404101818 202404101818 EZD Document Report, Proof Of Addr..  Downl

- Easy to navigate Fact Find and Risk profiling — .

Proof of address Repart Result -
- Client Documents generated automatically o :

Watchist Report Result -
- Recommendation Wizard and automated Suitability —

» sanction | al
3 politically_exposed_person

Letters

n -
. . Jack Smyt... > Financial Revie.. > Financial Review 0.. > Goa.. > Retire Early (ed... > Risk Profile Q B Aubrey James ~
S lined A I
treamline nnual reviews e
oo . Profile Financial Reviews Active Goals Accounts Payments Services Documents Administration
TOSks Ond NOtIfICOtlons Control panel Fact Finding Goals
Goal Fact Finding Risk Profile Investment Preference
Your Risk Level
/ Risk Level: 2 [ Risk Attitude y
Based on your answers, you have a low appetite for investment risk relative to the average investor. Your ideal investment pertfolio may De titted mere towards low

risk investments, even where there is a risk that the real value of your money may be reduced by inflation. While you are prepared to take some risk to increase
potential returns, you may be uncomortable with large swings in the value of your investment, even though they may still be on track towards your goals.
Risk level recommended by the adviser

1 Risk profile leve
Risk Level 2 -

5 Retake Questionnaire = Review answers
Comments.

5 Retake 'Capacity for Loss’
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Investment Platform

ISA, GIA and SIPP accounts

Transfers dashboard

N 2 R S T A 2

Revenues dashboard

Costs & Charges

+ Platform Fee — 0.25%
« Competitive SIPP fees
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Invest into Model Portfolios at a click

Account and Product documents generated automatically

Facilitate transfers and payments at a click of a button

OJUSTFN

et

SECCL CUSTODY LIMITED Instruction to your bank or
20 Mavers street, Bath. BA1 LIW building society to pay by

Submit Direct Debit instruction LIS

Dashboard » Transfers Q. E Tracy Holdstock ~
Summary Tasks Transfers
Status Wrapper
Client Previous Provider All - All -
. Date Last . ious i
Date Initiated Updated 4 Client Account Id Previous Provider Type Status Wrapper
" . With Previous

20230214 2023-04-05 MRS Tracy Holdstock ~ 02CG35D Vitality Invest Electronic Al 15A
2023-03-21 2023-04-05 MR Rebert Strike 02D39CB @SIPP Ltd Electronic \F’,‘:';ci 5:‘"'0“3 PENSION
2023-03-21 2023-04-05 MR Robert Strike 02D39CB Aegon Retail (Aegon SIPP only) Electronic gﬁcl g::‘”"us PENSION
20230214 2023-04-05 MRS Tracy Holdstock ~ 02CG318 Fidelity Investments Electronic ;‘:‘f}ci g;f"'ws PENSION

. . With Previous
20230411 20230411 MISS Patty Smith 02D62F7 7IMSIPP Electronic Pty PENSION
2023-04-12 2023-04-12 MISS Patty Smith 02D62F7 Aviva (ex Friends Life) Electronic \F’H\:i 5::“0“5 PENSION
20230525 20230525 MRS Caroline Bingley ~ 02DB9C1 7IM SIPP Electronic ;‘:‘f}ci g;f"'ws PENSION
20230525 20230525 MRS Garcline Bingley ~ 02DB9C1 Natwest Electronic With Previous PENSION

Provider



Investment Options

- Growing range of high-quality risk-rated Model Portfolios
- Catering for various customer needs — Active, Passive, ESG

= Total all-in costs, including DFM fees and fund charges, start
from 25bps

Costs & Charges
DFM Fees

JustFA Active 0.25% 0.32% 0.57%
JustFA Passive 0.15% 0.11% 0.26%
JustFA Champions 0.10% 0.36% 0.46%
JustFA ProActive Planet 0.25% 0.48% 0.73%

Fund Fees* Total

* Fund fees are an average across all portfolios within the range and are subject
to fluctuations
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JustFA Active 4

Factsheet | 01 Aug 2024

PORTFOLIO SUMMARY

* Madium-to-high risk portfolio within the Active portfolio range

* Suitabls for imvestors seeking long-term capital growth
threugh high-risk equity imvestments

* Tited towards growth assets, with active protection overday 1o
reduce patential lasses in market downburns:

* Systematic strategic asset allocation, active management, and
divarse im to enhance long-term performance through
muarket timing and selection expartise

PORTFOLIO INFORMATION

inception Date Dec 208
rvestment Horizan At least 57 yoars
Total Ongaing charges for underlying funds 0.32%
Management Charge 0.25%

INVESTMENT PRINCIPLES

JustFA Active portfolios ane developed and managed by Fusion
Managesment LLF for the use an JustFA platform. Portfolios
ssignied for investors who balieve that marager's skil in

hart-term market cpportunities and market timing can

ncrease returms.

The range starts with a systematic Strategic Asset Allocation
which aimes 1o maximiss aupectsd ong-term retum within well-
defined fick parameters. Medium-term markcet forecasts and
short-tem tactical filts are overfaid to explolt current market

Allocation. This is imglemented using activel
selected from a range of well-estabished providers
consistently cut-perform their benchmarks.

RISK SCORE

=2

= @JUSTFA

OJUSTFN

@JUSTFA
MARKET COMMENTS

July was a modestly pasitive month for portfolio performance, with global equities rising 0.2% and
bonds up 1.1% {B8P). These gains, while seemingly uneventful on the surface, disguised a volatile
manth as: markets digested significant political events and experienced a sharp mid-month ratatian.

Weaker than sxpected US inflation and lsbour market data heightened expectations of rate outs, with
Investors now expecting the Fed 1o cul rates af the next meeting in September. This spurred a
rotation away from mega-cap tech into small-cap stocks and other interest-rate sensitive asset
classes which outperformed, such as bonds and global REITs which pested a healthy 6% retum. This
redation ws further bolstered by the rise of the Trump trade’, which came to the forefront of
Investors attention due 1o a surge in the likelibood of his election success following a shocking
amzesination attempt. The trade featunes 2 move aut of big tech stocks and into value and incoms
rames, 2= wall as smaller companies, a= Trumpanomics’ favours domestic industry and smallimid-
sized s over large global tech names. s finished the month up 5.9%. UK stocks
cutperformed, where small-caps akso rallied (+7%). Robust service Sector data and stronger than
expected economic growth for G2 both pointed te improving economic mementurn. Markets did not
react significantly to the general election, given that a Labour wictory was already assumed.

Commodities continued their broad-based decline, including Brent Crude oil, despite the escalating
tensions in the Midde East. Precious metals bucked the trend, with geld continuing to gitter, rising
2.5% ta ancther high.

PERFORMANCE

005 2018 2000 072 024

== |ustFA Active 4 = Benchmark

CUMULATIVE PERFORMANCE

Portfolio 0.76% 4.32% nro% -0.65% 17.04% 92.23%

Benchmark 0.37% 2.56% BEaK B.16% 48K TABSN



Client Functionality

Client Portal and Client mobile app under your brand
ID documents upload

Client tools for Fact Find and Risk Profiling

Built-in communication tools

Client Dashboard for easy navigation

Signing Documents at a click of a button

Approving Transfers/Payments/Direct Debits at a click

U T 2R Y e 2

Real time valuations and regular statements
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Your Adviser FOWERED BY @JUSTFA

OJUSTFN

LP ® william Wallace v

Dashboard Profile Financial Reviews Accounts Goals Advisers and Consultations Documents Services

Bluebridge Financial Planning Limited » Dashboard

Hello and
welcome to

Your Adviser
Client Portal

Getting Started

1. Review and accept advisery Terms of
Business and Privacy Policy in Company
Documents

2. Upload your most recent passport or driving
licence and one proof of address document
in ID Documents

3. Complete your Personal Infermation within
your Profile

4. Continue completing your Financial Review
Information

Your Primary Conta

il Aubrey James
o1 07769184657

More contact Persons
Consultations

Hello and welcome to Your Adviser Client Portal There are
a number of steps you can take right now before we get in
contact with you, please have a look at the Getting Started
section below to navigate. If you need help you can simply
press "Contact Us" to chat to us. Once you have
completed all the steps in the Getting Started section we
will get in touch with you to arrange a meeting with your
adviser. We hope that you enjoy your journey and we look
forward to werking with you.

ct Current Financial Review

Financial Review 001
Draft / Not Approved
idge.com

All Financial Reviews



WJUSTFA
Client Mobile App

Keep your clients engaged with a modern, easy-to-use mobile app.

Stay in touch @ JUSTF/ Approve payments
W.lt h yc.) ur Goals Recommendation
financial Panion

Report Pension +£1,200
. ~ I haven't, but that
£223,540 i
advisor s
\nvestment

£110135

1l send you some
+£16,400.81 (+7.4%) Last year

Keep track of goals Chat with advisor

Know what have

Sign documents
to be done

Chat Online

Details

information on the
different types of index
funds we offer. Once
you've had a chance to
review them, we can set
Investment

In

\Naiting for pPro

Category
Payment

Type

Recurring payment
Additiona! dotaits
up a meeting to discuss © Direct Debit
E110 135 your options in more
House R
(‘\' . NLeW 7,2024 +£16,400.81(+7.4%) Last year detail.
DQC\_)“\Q“

ayeee™

xone ©

Account
NQQ — Pension £223,540
That would be great, = @
P et thank you!
X! \o\ﬂ‘“ z
Nakne o You're welcome! Il bein x
JUSTFA e oo s e 6Q,:_\“v(\e(\
B Troatt m pensio e o e oo great day! S\ =
ey 229 @ B © O © r | Ithidk (1) i
Goal Wome  Gosit  Pummets Doy frofie ! A
N
‘ Lump sum Target date Fé‘d Obox\‘«de\-
o o A1 nAnQ
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Benefits for Advisers and their Clients

More efficient advice process
-> Everything in one system

- Streamlined workflow for admin and
advisers

- Significantly less time per client

Adviser Capacity

(No. of clients per adviser)

600

200

More Clients

Pagel Reshaping the Financial Advisory Experience

Attract more clients
- Modern efficient online proposition
-> Easy to use, better client engagement

-> Efficient processes, lower fee, more
affordable

Target Client Market

(No. of people)

More Revenue

. TODAY . WITH JUSTFA

Build more valuable business

>
>

->

OJUSTFN

Lower costs, higher profit

Attract younger clients, increase

business longevity

Higher business valuation

Client Longevity
(No. of years)

25 40

Higher Multiples &
Increasing EV



OJUSTN
llustrative Case Study

Annual Reviews per client

With more efficient advice processes we see at least 3X reduction

Traditional JustFA
Average review costs (£) 900 300 in time and costs required from an advisory team on every client
Ongoing fees 1% 0.50% review.
Fee per client (£) 1,000 500 Assets suitable for JustFA proposition £20m

Average client assets £100,000

Number of clients 200
Financial Planning business with £200m AUA would move around

£20m AUA into JustFA proposition. Annual costs and revenues
Traditional JustFA
With the same resources the business will be in a position to service 3X Aol Coste £ 180.000 180.000
more clients and will be able to afford to lower the fees and still Number of clients 200 6500
improve the profit margin. Assets£ 20,000,000 60,000,000
On-going annual revenue £ 200,000 300,000
Profit £ 20,000 120,000
Profit margin 10% 40%
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OJUSTFN
Feedback from Advisers

Will Green
Managing Director,
H&D Wealth (£250m AUA)

“[JustFA] gives me an easy way to service younger tech-savvy clients. | can now
develop my online proposition to these clients through JustFA and secure my

business for the future.”

David Nichol
Financial Adviser,
Lowland Financial (£200m AUA)

“JustFA is a moderninvestment platform, keeping it simple with full

) . . L end to end back office support. This is what advisers are currently
| am impressed with the functionality offered by . ) B}
' ) ) lacking. A very timely development.
JustFA. It will make it very easy for me to service my

clients — no more paperwork or reconciliations and all
pap Andrew Hennah

Director,
Milsted Langdon (£520m AUA)

client details and accounts in one place.”

ol
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In the Media

rore A FT ADVISER

FT ADVISER CIT\/V\/IRE

Home Pensions Investments Mortaaaes Protection Reaulation NEW MODEL

ADVISER

Platform Nov 14 2022

Platform l)rOVider bags 60 IFA INVESTMENTS CONNECT ELITE COMPANIES SPECIAL REPORTS
clients in 8 months

TECHNOLOGY | 10 APR,2024

How JustFA built a digital
advice platform for IFAs
using Seccl

Using Seccl as a custodian, JustFA is offering advice firms a
digital platform aimed at low-asset clients.

'g BY JACK GILBERT
&

Arecently launched digital advice platform targeting low-asset clients has signed

up 30 advice firms to use the service.

The JustFA team

JustFA, which launched 18 months ago, offers IFAs an end-to-end digital advice

By Ruby Hinchliffe platform typically aimed at clients with less assets than their core market

C ustomised platforms and digital advice journeys should not just be
options for the UK’s largest IFAs, according to a fintech firm helping
mid-size and smaller advice firms take control of their technology.
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Professional Adviser

News Topics v  YourProfession YourBusiness ESGHub Events More =

Hybrid advice models to
tackle lack of investor
confidence

Number of firms in the hybrid space
expected to grow near-term

Julia Bahr explores the growing world of hybrid advice and outlines why it fits people that
lack investment confidence...
There are 9.2 million people in the UK who own some form of long-term saving or

investments but are not receiving financial advice due to lack of confidence in their

investment knowledge, according to a research report published by Boring Money earlier

this year

OJUSTFN

CITYWIRE

money
marketing

Closing the advice gap by
empowering young advisers

By John Driscoll | 8% August 2022 12:44 pm

Last week an article in Money Marketing revealed the challenge that the

financial services industry is facing when recruiting young advisers.

“The average age of an adviser is 57; with less than 1% below the age of 35
the article told us.

It continued to say how firms could recruit and retain younger advisers, b

offering flexible working, quality training and a resilient business model.



OJUSTFA
Meet the Team

John Driscoll Debbie Dry Linzi Walker
Head of Partnerships Head of Business Development Head of Client Support
john.driscoll@justfa.uk debbie.dry@justfa.uk linzi.walker@justfa.uk
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® JUSTFA

JustFA Technology Ltd

2 Queen Anne's Gate Buildings
22 Dartmouth Street
London, SW1H 9BP

T: 02078022280 E:info@justfa.uk




	Slide 1: JustFA – More than a Platform
	Slide 2: Welcome to JustFA
	Slide 3: JustFA – More than a Platform
	Slide 4: Why JustFA
	Slide 5: More than a Platform
	Slide 6: Integrated Adviser Back Office
	Slide 7: Investment Platform
	Slide 8: Investment Options
	Slide 9: Client Functionality
	Slide 10: Client Mobile App
	Slide 11: Benefits for Advisers and their Clients
	Slide 12: Illustrative Case Study
	Slide 13: Feedback from Advisers
	Slide 14: In the Media
	Slide 15: Meet the Team
	Slide 16

